
About us

PETER MEYER

As President of Gulf Commercial Brokerage, LLC, Peter 
focuses on RV/Mobile Home Parks, Self-Storage, Marinas, 
Industrial Properties and land, Peter specializes in creating 
customized marketing plans for owners, helping attract 
prospective buyers to your property. With a real estate/
business background and business degree, he understand 
the market trends, investment strategies and what to look 
for in making a property work for all buyers and sellers.  

Peter’s acquisition and disposition experience helps inform 
our clients throughout each transaction, assisting our 
clients make to an informative business decision!

By creating  www.parkbrokerageservices.com, Peter strives 
to create one of the largest marketing and informative 
brokerage companies among the RV/Mobile Home Park and 
Campground properties in the Gulf Coast region.

Peter enjoys boating, fishing, hunting and spending time 
with his family and friends. 

Images and statements in this brochure are representative of the average 
MarinaSales.com marketing involvement. Each listing can vary in its marketing 
as every listing is unique. In certain instances, images have been borrowed 
from MarinaSales.com’s advertising sources for representation only.

Broker

www.ParkBrokerageServices.comwww.gulfcommercialbrokerage.com

Park Brokerage Services has joined Gulf Commercial 
Brokerage, LLC. as a strategic partner to better serve the 
RV and Mobile Home communities, creating an unparalleled 
marketing platform for both buyers and sellers participating 
in the market.  Because of our outstanding research and 
marketing ability, our clients attain their anticipated returns when 
working with Park Brokerage Services and Gulf Commercial 
Brokerage.  We have been exclusively working with buyers and 
sellers of commercial real estate investments sales for over 
10 years.  Whether a buyer or seller, you will benefit from our 
aggressive marketing campaigns across the nation.

We offer:
•	 Customized investment packaging
•	 Nationwide Presence & Local Expertise
•	 Buyer and Seller Representation
•	 Broker Affiliate Networking

Members:
•	 Texas Association Campground Owners
•	 State Board of Realtors & National Association of Realtors
•	 Texas Association of Realtors
•	 Marina Association of Texas  
•	 Association of Marina Industries
•	 Texas Self Storage Association

CONTACT 

Peter Meyer
Gulf Commercial 
Brokerage, LLC
Direct (713) 320-9651
Fax (713) 574-9643
peter@gulfcommercialbrokerage.com
www.gulfcommercialbrokerage.com

Peter Meyer
(713) 320-9651

Working hard to provide  
comprehensive services in the  
valuation, positioning and marketing  
of Park and Park-related properties.

Professional Services in the Park 
Business and Property Sales



             ParkBrokerageServices.com Website

RV Park marketing

www.ParkBrokerageServices.com

OVERVIEW

Park Brokerage Services provides 
brokerage, consulting, marketing, and 
valuation services to Park owners and 
investors worldwide. Our principals 
have backgrounds in business and 
commercial real estate along with the 
deep industry connections required to 
source and close deals.

We understand the unique 
characteristics of the Park 
business and property marketplace. 
Parkbrokerageservices.com consistently 
performs due to an unparalleled 
commitment to relationships, industry 
knowledge, and results.

Thinking of buying 
      or selling?

    Call today!

(713) 320-9651

Real Estate Investment Details
ANALYSIS

Analysis Date: January 2012

PROPERTY

Property: 15300 WaterlooProperty Address: 15300 WaterlooHouston, TX 77053

FINANCIAL INFORMATION
Down Payment: $200,000Discount Rate:

8.00%

PURCHASE INFORMATION
Property Type:

Multi-FamilyPurchase Price: $1,400,000Units:
29Total Rentable Sq. Ft.: 0

LOANS

Debt Term Rate Payment LO Costs

Balloon
$1,200,000 5 yrs 5.0% $7,919INCOME & EXPENSES

Gross Operating Income: $183,528Monthly GOI:
$15,294Total Annual Expenses: ($50,511)Monthly Expenses:

($4,209)

CONTACT INFORMATION
Peter Meyer
(713) 320-9651
petomeyer@gmail.com

The calculations and data presented are deemed to be accurate, but not guaranteed. They are intended for the purpose of illustrative projections

and analysis. The information provided is not intended to replace or serve as substitute for any legal, accounting, investment, real estate, tax or

other professional advice, consultation or service. The user of this software should consult with a professional in the respective legal, accounting,

tax or other professional area before making any decisions.
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15300 Waterloo

15300 Waterloo  |  Houston, TX 77053

Peter Meyer
(713) 320-9651
petomeyer@gmail.com

Phone: 713-572-3500 ● Fax: 713-479-9677 ● 1535 West Loop South, Suite 250 ● Houston, TX  77027 ● www.fcommercial.com

Owner Finance with 15% Down!!●

9.5% Cap Rate on Actuals●

29 Park Owned Trailers currently 100% Leased●

Huge Upside Potential With Vacant Land Ready for Expansion●

Clean, Well Run Park●

               Investment Packages

Park Brokerage Services works hard to 
market your property to the appropriate 
audience.  In addition to the services 
already listed. We also provide the 
following related services:

•	 Marinas
•	 Storage
•	 RV/Mobile Home
•	 Industrial
•	 Land

   

 

 1535 West Loop South • Suite 250 • Houston, Texas 77027 Telephone: 888.553.7741 • 713.572.3500  www.fcommercial.com • pmeyer@fcommercial.com  

 
 
If you are currently represented by a licensed real estate agent please disregard this note as it is not our intention to solicit the offerings of other 

real estate brokerages. 
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RENTAL APPLICATIONS AND LEASE AGREEMENTS 

THE IMPORTANCE OF COMPLETE AGREEMENTS 
 Written by:                                                                                                            January 19, 2012 

CHRISTOPHER FRANCIS  Williams, Zinman & Parham P.C. Business Development Manager 480-994-4732 480-206-7580 Cell CHRIS@WZPLEGAL.COM  
 
Once you have a tenant in your community you are, for lack of a more politically correct way of saying this‒stuck with 

them. Keeping this in mind, there are a few things you can do to improve the quality of future tenants and help you 

collect from those tenants who end up owing you money. 
 
If you have to evict someone and you go through all the trouble of getting a judgment, you should have the 

information available in your files to help you collect on that judgment. 
 
In order to help you collect on a judgment, you will need some key information in your file. It is very important to keep 

in mind that the only time you can collect this information, is when the prospective tenant makes application for 

residency. Therefore, use a comprehensive application. 
 
To protect yourself, you should ask for the following information in your rental application:  • Complete two year rental and employment history for all applicants; get addresses and phone numbers for 

all employers and former landlords.  
• Current mailing address, date of birth, social security number and marital status of all adult applicants. The 

full names and ages of all underage occupants.  
• Waiver by Applicant which provides that you can use the formation for verification and for purposes of 

collection, if necessary 
• At least one non-resident contact for each applicant should you need to notify someone of an emergency or 

you need to locate a tenant to collect a debt.  
If things go wrong, and you are prepared, you have a better chance of recovering your loss and keep profits 

up...but only if you can find and serve the tenant and garnish the tenant's wages. 

Marketing & Industry News


